
Please introduce yourself in the chat window, tell us 

your name and where you’re from. Grab yourself a cup 

of tea, coffee or water…we’ll be starting shortly.

Hello & Welcome to 

Retirement Power Hours



Securities and advisory services offered through Securities America Inc., member FINRA/SIPC, a broker/dealer, and a Registered Investment Adviser. Securities 
America, Inc. is under separate ownership from any other entity.

This material is intended to provide general financial education and is not written or intended as tax or legal advice and may not be relied on for purposes of avoiding any Federal tax penalties. Individuals are 
encouraged to seek advice from their own tax or legal counsel. Individuals involved in the estate planning process should work with an estate planning team, including their own personal legal or tax counsel.
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Housekeeping

▪ Please introduce yourself now into the chat if you haven’t 
already.

▪ Get comfy: turn off and tune out distractions

▪ Next 8 weeks, same time, same place, same link

▪ 60-minutes of presentation, followed by Q&A in each session 
(8 hours of retirement education)

▪ Replay links

▪ Audio and video controls

▪ Presentation available after each class (+ homework)

▪ Taking notes

▪ Asking questions
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Hi there. I’m Lynn Toomey
I’m your host and co-creator of the 

Retirement Power Hours Masterclass.
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Joining me is Brian Saranovitz 
He’s our instructor and co-creator of this 

Masterclass and president of 
Your Retirement Advisor.
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We are Retirement Educators
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Unbiased retirement basics and strategies 

Teaching Classes at Colleges Since 2015
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“This has been very 
informative and well done. 

We learned a lot, had a bunch 
of questions and booked the 

audit. Thank you.”
-Stephanie C.



Objective Information vs. 

Dinner & a Sales Pitch
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We’re going to teach you that the right retirement plan 
is more than a 401(k) or an investment strategy
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In Addition to Teaching, Brian is a Retirement 

Advisor to Many Pre- & Post-Retirees

Brian Saranovitz

▪ YRA is a one-stop retirement advisory practice 
focused on pre-retirees 50-70 years old

▪ Offices in Acton, Worcester & Leominster

▪ Services offered online across US

▪ Resident retirement “geek”

▪ Investment Advisor Representative and RIA with 
35 years experience 

▪ Founder: Tax Smart Network

▪ Former professional football player: Patriots, 
USFL, Arena.



A Fiduciary Offering Balanced Advice

Hybrid Retirement Advisor 
Develop a balanced, COMPREHENSIVE and 
efficient retirement plan to offer the best 
potential retirement outcome (not running 
out of money)

Focus on integrating ALL disciplines
▪ Financial plans w/ CFP

▪ Investments
▪ Pensions
▪ Insurance & Annuities
▪ Pensions
▪ Taxes 
▪ Medicare & Social Security
▪ Estate Planning
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Brian Featured in National News Media
& author of many white papers 

Listing in this publication is not a guarantee of future Investment success. This recognition should not be construed as an endorsement of the advisor by any 

client.

https://yourretirementadvisor.com/2018/08/07/brian-saranovitz-featured-in-forbes/
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www.YourRetirementAdvisor.com
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Disclaimer

Investments in securities do not offer a fix rate of return. Principal, yield and/or share price will fluctuate with 

changes in market conditions and, when sold or redeemed, you may receive more or less than originally 

invested.  No system or financial planning strategy can guarantee future results.  Therefore, no current or 

prospective client should assume that future performance or any specific investment, investment strategy or 

product will be profitable.
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Welcome to Class!
What motivated you to sign-up?

What’s your biggest retirement concern?
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Who is this class for?
• Pre- and post-retirees who want to improve their retirement 

outcome (i.e. not run out of $)
• People who are open-minded to some little-known 

retirement optimized strategies
• People who are committed to investing time in the process 

and taking action
• Individuals who have at least $250k or couples who have 

$500k in investable assets
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What You Get By Attending This Class?
(besides clarity and confidence)
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Educational Materials & Resources
I’ll provide the link at the end of class
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Access to a Retirement Readiness 
Software Platform
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Stick With Us & Receive a Gift of Appreciation
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Am I Ready? Audit & Chat with Your Instructor 
Brian
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Questions?
If at any time during the next 8 sessions, you 
don’t get all your questions answered or you 

have any immediate needs, you can schedule a 
15-30 minute chat with Brian

(email: lisac@yourretirementadvisor.com)
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What You’ll Learn in this Class?
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Class Agenda
Week 1: Retirement and Income Planning – Retirement planning if 
more than a 401k or investments – Risk summary

Week 2: Retirement Income Planning – Income Sources – How NOT 
to run out of money, even if retirement lasts 30+ years - Optimizing 
your Social Security benefit

Week 3: Retirement Portfolio 101 – Risks - Annuities and 
Investments – Alpha generating money management

Week 4: Hybrid Income Portfolio Strategies (HIP) – How to protect 
your portfolio amidst market volatility, strategies to generate both 
income and growth
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Class Agenda

Week 5: Tax Planning for Retirement – Minimizing your taxes to as 
close to zero as possible

Week 6: Getting Help – How to find an advisor, fees explained and 
more – Using the readiness software

Week 7: Healthcare, Medicare and Long Term Care

Week 8: Estate Planning – Protecting your legacy
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I’ve got some great resources and a couple trivia 
questions with prizes to share at the end of the 

presentation, along with the Q&A session, so stick 
around and get retirement smart.



Why our Masterclass exists…
“61% of people fear outliving 

their income more than they fear 
death.”

Source: Allianz Life Insurance Survey

27



“70% of people voluntarily give 
up many retirement income 

benefits because they don’t know 
all the facts.”

Source: SSA Annual Statistical Supplement
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“81% of don’t know how much 

income they need to retire.”
Source: -New Challenges, New Solutions
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“84% don’t have a written 

retirement plan!”
Source: TransAmerica Retirement Survey of Workers

Comment in the chat if you have a written plan
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There’s 300,000 financial advisors in 

the U.S. Why are people so 

unprepared for retirement?

31



Are you currently working with an 
advisor?
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“An Investment in Knowledge 
Pays the Best Interest.”

-Ben Franklin

Congrats to You on Making a Commitment to 
Getting Educated & Changing Your Outcome
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Retirement Planning Today is Hard Because of Sooo 
Much Information, Silos & Extreme Biases
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One problem is…

A Siloed Financial Services Industry

▪ CPAs Prepare Taxes – Typically focus on tax 
returns NOT tax planning 

▪ Insurance Agents – Typically focus on 
annuities & life insurance

▪ Investment Advisors - Typically focus on 
traditional investments (stocks & bonds)
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Extremism in Different Siloes Can Harm Your 
Retirement 

• Insurance Industry Zealots – “You Could Lose all your money in 
the market overnight.” Wealth Beyond Wall Street

• Investment Industry Zealots – “Insurance and Annuities are 
overpriced and sold by commissioned salespeople who are out 
to rob you.” Ken Fisher

Siloed, Biased and Ignorant Beliefs Can 
Hurt You.  Beware of such fear tactics!
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A Better Way….The Middle Way

The Middle Way Approach strikes 
a balance between extreme 
viewpoints and solutions based 
on research not biased industry 
rhetoric. 
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As Buddha said, “The Middle Way is a path of moderation 
and wisdom between extremes.” 

– Buddha
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“All too often we base our investment 
decisions on industry marketing and 
advertising or on what we read and 
hear in the media or on something 

else altogether.”
-Robin Powell, financial journalist

NOT Wall Street or Insurance Industry Rhetoric
Class Content Based on Research

100% Committed to this & You Should Be Too 



Some of the Researchers We Follow

▪ Moshe Milevsky, PhD
Professor of finance at York University a leading authority on the intersection of wealth 
management, financial mathematics and insurance

▪ Michael Finke, PhD
Chief Academic Officer at The American College of Financial Services

▪ David Blanchett, PhD, CFA, CFP

Head or retirement research at Morningstar and thought leader in the fields of wealth management 
and retirement

▪ Jack Guttentag, PhD

Professor emeritus of finance at the University of Pennsylvania and Consumer advocate  

▪ Wade Pfau, PhD
Professor of Retirement Income in the PhD in Financial and Retirement Planning program at The 
American College of Financial Services

▪ Larry Kotlikoff, PhD
Professor of Economics at Boston University

▪ Michael Kitces, CFP, CLU, ChFC, RHU, REBC & CASL
Financial planner, commentator, speaker, blogger, and educator.
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It’s the start of a process to help you 
prepare for and transition into 

retirement with as much success as 
possible.

More than a Class…



The Process

TM
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Let’s Turn this Over to Brian and 

Talk about Retirement Planning
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The number one goal of 

retirement planning is to make 

sure your money lasts as long as

you do.
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Retirement Efficiency

The Retirement Income Phase of life is 

much more complicated than the growth 

phase...

Creating an efficient plan that will grow 

and protect your nest egg is the challenge
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The Right Retirement Plan is More Than a 
401(k) or an Investment Strategy…
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This Masterclass challenges the 

“traditional” approaches to retirement 

and offers some non-traditional, yet 

very effective strategies to create an 

EFFICIENT RETIREMENT 
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Traditional Approach

“ Most advisors concentrate solely on managing 

investments. They don’t incorporate all the 

intricate retirement strategies that must be 

utilized to dramatically increase the probability of 

a retiree’s success.” 

–Dr. Wade Pfau, Retirement Researcher
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Non-Traditional Approach
The 5 Most Important Multi-Discipline Strategies 
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Non-Traditional Approach
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According to Several Research Studies

Multi-Discipline Retirement Strategies 
Can Potentially Add…

3% or More Additional Equivalent Yield to 
your Safe Withdrawal Rate
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Vanguard Investments study…

Proper retirement strategies 
can add as much as 3% 
equivalent return to a 
retirement portfolio. 
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Other studies…

Return can be even higher, 
depending on strategies 
deployed.
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Investment-only portfolio…

Annual income of $60,000 

Retirement optimized portfolio…

Annual income of $73,560

$13,560 MORE per year!!
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Morningstar’s research estimates a retiree can 
Generate 22.6% more income by employing 

Gamma Efficient Retirement Strategies



Retirement Efficiency

Why just be “ok” in retirement when you can deploy 
multi-discipline strategies and potentially get more, keep 
more and have more?
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Retirement Planning is Hard…

▪ Longer lifespans 

▪ Defined Contribution Plans vs. Defined Income Plans

▪ The role of Annuities and Life Insurance  

▪ Creating a Tax-Efficient Income in retirement

▪ Maximizing Social Security Income 

▪ Medicare Decisions  

▪ Long-Term Care Issues

▪ Estate planning 
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▪ When can I retire?

▪ How long will my money last 
in retirement?

▪ Will I have enough to retire 
as planned?

▪ What expenses do I need to 
plan for?

▪ Will I have to work longer?
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The Right Retirement Plan Will Address All 

Your Questions and Risks



This Might Not Be the Best Plan…
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The Right Plan Mitigates Risks

● Longevity Risk
● Portfolio overdraft risk (safe withdrawal 

rate)
● Market volatility risk
● Sequence of return risk
● Inflation risk
● Interest rate risk
● Tax risk
● Behavioral risk
● Health care risk
● Long term care risk
● Shock event risk



Take-Aways from Tonight’s Class

1. Question & challenge traditional approaches (you may find 
new opportunities)

2. Base your decisions on data and research (vs. hearsay)
3. Always ask why (show me the research)
4. Balanced Middle Way advice is more reliable
5. Your plan must address What-If risks and shock events
6. Your Safe Withdrawal Rate is critical 
7. The right plan incorporates Multi-Discipline Retirement 

Strategies
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Educational Materials & Resources
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Want to Chat with Brian ASAP?
www.VirtualChatwithBrian.com
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Can You Name One of the 6 Multi-Discipline 
Strategies? 
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Can You Name One of the Key Risks?? 
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Class Agenda
Week 1: Retirement and Income Planning – Retirement planning if 
more than a 401k or investments – Risk summary

Week 2: Retirement Income Planning – Income Sources – How NOT 
to run out of money, even if retirement lasts 30+ years - Optimizing 
your Social Security benefit

Week 3: Retirement Portfolio 101 – Risks - Annuities and 
Investments – Alpha generating money management

Week 4: Hybrid Income Portfolio Strategies (HIP) – How to protect 
your portfolio amidst market volatility, strategies to generate both 
income and growth
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Thanks for Joining Us Tonight…We Hope You Feel Empowered

See You Next Week
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